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The material that follows is a presentation of general background information about Sosei Group Corporation and its subsidiaries (collectively, the “Company”) as of the date of this presentation. This material has 
been prepared solely for informational purposes and is not to be construed as a solicitation or an offer to buy or sell any securities and should not be treated as giving investment advice to recipients. It is not 
targeted to the specific investment objectives, financial situation or particular needs of any recipient. It is not intended to provide the basis for any third party evaluation of any securities or any offering of them and 
should not be considered as a recommendation that any recipient should subscribe for or purchase any securities.

The information contained herein is in summary form and does not purport to be complete. Certain information has been obtained from public sources. No representation or warranty, either express or implied, by 
the Company is made as to the accuracy, fairness, or completeness of the information presented herein and no reliance should be placed on the accuracy, fairness, or completeness of such information. The 
Company takes no responsibility or liability to update the contents of this presentation in the light of new information and/or future events. In addition, the Company may alter, modify or otherwise change in any 
manner the contents of this presentation, in its own discretion without the obligation to notify any person of such revision or changes.

This presentation contains “forward-looking statements,” as that term is defined in Section 27A of the U.S. Securities Act of 1933, as amended, and Section 21E of the U.S. Securities Exchange Act of 1934, as 
amended. The words “believe”, “expect”, “anticipate”, “intend”, “plan”, “seeks”, “estimates”, “will” and “may” and similar expressions identify forward looking statements. All statements other than statements of 
historical facts included in this presentation, including, without limitation, those regarding our financial position, business strategy, plans and objectives of management for future operations (including 
development plans and objectives relating to our products), are forward looking statements. Such forward looking statements involve known and unknown risks, uncertainties and other factors which may cause 
our actual results, performance or achievements to be materially different from any future results, performance or achievements expressed or implied by such forward looking statements. Such forward looking 
statements are based on numerous assumptions regarding our present and future business strategies and the environment in which we will operate in the future. The important factors that could cause our actual 
results, performance or achievements to differ materially from those in the forward looking statements include, among others, risks associated with product discovery and development, uncertainties related to the 
outcome of clinical trials, slower than expected rates of patient recruitment, unforeseen safety issues resulting from the administration of our products in patients, uncertainties related to product manufacturing, 
the lack of market acceptance of our products, our inability to manage growth, the competitive environment in relation to our business area and markets, our inability to attract and retain suitably qualified 
personnel, the unenforceability or lack of protection of our patents and proprietary rights, our relationships with affiliated entities, changes and developments in technology which may render our products 
obsolete, and other factors. These factors include, without limitation, those discussed in our public reports filed with the Tokyo Stock Exchange and the Financial Services Agency of Japan. Although the Company 
believes that the expectations and assumptions reflected in the forward-looking statements are reasonably based on information currently available to the Company's management, certain forward looking 
statements are based upon assumptions of future events which may not prove to be accurate. The forward looking statements in this document speak only as at the date of this presentation and the company does 
not assume any obligations to update or revise any of these forward statements, even if new information becomes available in the future.

This presentation does not constitute an offer, or invitation, or solicitation of an offer, to subscribe for or purchase any securities. Neither this presentation nor anything contained herein shall form the basis of any 
contract or commitment whatsoever. Recipients of this presentation are not to construe the contents of this summary as legal, tax or investment advice and recipients should consult their own advisors in this 
regard.

This presentation and its contents are proprietary confidential information and may not be reproduced, published or otherwise disseminated in whole or in part without the Company’s prior written consent. These 
materials are not intended for distribution to, or use by, any person or entity in any jurisdiction or country where such distribution or use would be contrary to local law or regulation.

This presentation contains non-GAAP financial measures. The non-GAAP financial measures contained in this presentation are not measures of financial performance calculated in accordance with IFRS and should 
not be considered as replacements or alternatives profit, or operating profit, as an indicator of operating performance or as replacements or alternatives to cash flow provided by operating activities or as a 
measure of liquidity (in each case, as determined in accordance with IFRS). Non-GAAP financial measures should be viewed in addition to, and not as a substitute for, analysis of the Company's results reported in 
accordance with IFRS.

References to "FY" in this presentation for periods prior to 1 January 2018 are to the 12-month periods commencing in each case on April 1 of the year indicated and ending on March 31 of the following year, and 
the 9 month period from April 1 2017 to December 31 2017. From January 1 2018 the Company changed its fiscal year to the 12-month period commencing in each case on January 1. References to "FY" in this 
presentation should be construed accordingly.

Disclaimer 
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New collaboration deal with Medicxi announced

1 Wholly-owned UK subsidiary Heptares Therapeutics Limited is party to the transaction

Medicxi to invest up to €40 million in two newly 
created companies 

Portfolio of patents related to our orexin agonist 
program provided to the companies

Funded research agreement leveraging an 
experienced team of drug developers within Sosei 
Heptares and leading experts in the orexin space

Equity holding in both companies1 and potential to 
receive future development milestone payments

Mario Alberto Accardi appointed as CEO of both 
companies

Two newly created asset-centric companies to develop novel therapies for neurological diseases

1

2

3

4
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• Aims to develop orally administered orexin 
positive modulators for the treatment of 
neurological diseases 

• Aims to develop intranasally administered orexin 
positive modulators for the treatment of 
neurological diseases, using the                       
Exhalation Delivery System 
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Primary target indication of narcolepsy – a rare sleep disorder

Source: Management estimates
Notes: 1 Narcolepsy affects approximately 1 in 2,000 people in the U.S. and Europe (Mahoney et. Al, The neurobiological basis of narcolepsy, Nat Rev Neurosci. 2019 Feb;20(2):83-93). 
2 Estimated that only 2% of people who have narcolepsy have been diagnosed and are receiving treatment

Clear unmet need for new treatments in narcolepsy, 
particularly one which can target the underlying cause of the disease

Large rare indication

236,000
U.S. and EU patients1

High market value

$2.5bn
2022 forecast

Significantly underdiagnosed

25%
patients diagnosed2
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About our partner Medicxi

1 Proof-of-Concept

Invest specifically in life sciences, with particular focus on therapeutics –
backed multiple successful companies

Support powerful ideas - ability to develop scientific insight into a 
successful biotech company

Asset-centric approach enables assets to move quickly from scientific 
insight to early clinical development or Proof-of-Concept1 stage

As assets reach early clinical or PoC they are ready for strategic transactions 
with pharma/biotech or further development – driving value inflection 

Medicxi’s asset-centric approach is focused on driving assets from initial scientific insight 
through to PoC1 for possible value creation









Ultimate goal to deliver innovative therapeutics to patients in areas of 
high unmet medical need

SUCCESSFUL MEDICXI INVESTMENTS
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For more information, please visit the websites (English only)

• www.orexiatherapeutics.com • www.inexiatherapeutics.com

http://www.orexiatherapeutics.com/
http://www.inexiatherapeutics.com/
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VISION
To become a leading biotechnology company, 
anchored in Japan, with a global reach

MISSION
Making a significant contribution to improving 
the quality of life and health of people around 
the world

VALUES
Integrity and Accountability, Passion, Courage 
and Resilience, Openness, Teamwork

Twitter: @soseiheptaresco

Blogger: Sosei Heptares

https://twitter.com/soseiheptaresco
http://soseiheptares.blogspot.com/


SOSEI HEPTARES

PMO Hanzomon 11F

2-1 Kojimachi, Chiyoda-ku

Tokyo 102-0083 

Japan

The Steinmetz Building

Granta Park, Cambridge 

CB21 6DG 

United Kingdom

Grabenstrasse 11a, 

CH-8952 Schlieren Zürich, 

Switzerland

North West House

119 Marylebone Road

London NW1 5PU

United Kingdom
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